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Editorial Comment

More mines should defy the odds

 enmare Resources’ announcement
  of hitting a nameplate for ilmenate
  production is a welcome and cel-
ebrated development, considering that the 
world is still reeling from the impacts of the 
COVID-19 pandemic. Some miners have 
been forced to close or suspend operations 
due to the prevailing uncertainties. With so 

K
Andrew Maramwidze (Editor)

many uncertainties enveloping global trade, 
not every company is privileged to triumph 
and many are working hard to break even. So 
it’s indeed a big thumbs up to Kenmare man-
agement and team.

The record production should also bring some 
positive vibe into the economy, COVID-19 
has resulted and continues to negatively af-
fect the country’s production operation, call-
ing for more innovation.

Kenamare’s increased production coin-
cidently comes at a time as demand for il-
menite products to upgrade into high-grade 
feed-stocks continue to grow strongly in 
China. The company anticipates demand to 
remain strong from customers in China, and 
elsewhere, into quarter four, as global feed-
stock inventories remain at low levels. We 
hope the Kenmare management will utilize 
this opportunity to reach their endeavors 
and also support economic growth, creating 
more opportunities for stakeholders in their 
value chain, employment creation and sup-
porting sustainable projects in communities 
the company operates in. At this juncture, the 

political support is also expected to weigh-in, 
dialogue between government and some of 
the miners should increase to ensure that 
maximum benefits are drawn from some of 
these thriving mining activities.

So let’s have the government create a more 
conducive environment for the miners to 
excel and perform against competitors out 
there. Let our mines be counted among the 
best, considering that there is so much po-
tential from the country’s mineral resources.

With effective policies and systems in place, 
mining has huge potential to be the country’s 
economic mainstay for years to come, even-
tually igniting growth of other sectors in the 
process.

As we close the year, we hope more good re-
sults will emerge from the mining companies.

Remember to send us letters, comments 
and opinions

Enjoy the read!
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News Briefs

More mines should defy the odds Gemfields swung to a first-half net profit

Precious gemstones miner Gemfields has swung to a first-half net 
profit after it reopened mines and demand for its emeralds and rubies 
surged. 

The company, which returned to the London Stock Exchange’s mar-
ket for juniors last year, posted a $23.8 million net profit, which com-
pares to a loss of $56.7 million in the same period last year as reve-
nue increased 548 percent to $97.2 million. 

Gemfields, which operates the Kagem emerald mine in Zambia and 
the Montepuez ruby mine in Mozambique said half year revenues 
rose from $15,000 to $97,236. 

“We are delighted to announce our return to strong operational and 
financial performance after the Covid-induced horrors of 2020,” said 
Gemfield Chief Executive Officer, Sean Gilbertson said in the state-
ment,” ‘Chief executive Sean Gilbertson.

High grade mineral sands found at Nhacutse

MRG Metals has announced that samples taken from its concession 
at Nhacutse contains very high grade heavy mineral sands.

Seventeen samples were taken that show an estimated 140 million 
cubic metres of ground with over five per cent total heavy mineral 
content. 

“MRG is confident that Nhacutse could deliver a significantly larger 
very high grade resource than we were originally targeting,” said the 
company’s chair, Andrew Van Der Zwan.

MRG Metals will now launch a tender to find an independent com-
pany to calculate a formal mineral resource estimate. The company 
also announced that a mineralogical study of the samples will be 
reported shortly.

Kenmare appoints new non-executive director

Global producers of titanium minerals and zircon, Kenmare Resourc-
es recently appointed Mette Dobel as a non-executive director. The 
appointment is effective from 1 January 2022.

Dobel is currently Regional President, Europe, North Africa, Russia/
CIS for FL Smidth, an engineering, equipment and service solutions 
provider to the global mining and cement industries. 

“Her significant leadership experience at the cutting edge of min-
ing technology and automation will be invaluable as we strive for 
further operational efficiencies, work to build a positive social and 
environmental legacy, and strive to unlock the significant value of 
our resources in Mozambique,” said Steven McTiernan, Chairman of 
Kenmare, the operators of Moma Titanium Minerals Mine.

McTiernan further said the company will tap into Dobel’s efforts to 

improve operational, financial and ESG performance.

Dobel was previously a Director of  FL Smidth A/S, and FL Smidth & Co. A/S  which is 
listed on Nasdaq OMX Exchange in Copenhagen. She holds a Masters in Engineer-
ing and a Bachelor of Science (Commercial) from Københavns Teknikum.

No plans to seek licences elsewhere

Kenmare Resources has announced that its titanium mineral mine in Mozambique 
has sufficient resources to support production – at the current rate – for more than 
100 years and that the company had no plans to seek licences elsewhere.

Michael Carvill, the Managing Director was speaking as the Dublin and London-listed 
mining firm reported record half-year profits of $48 million, up 278 per cent on last 
year, on the back of increased production and shipment volumes.

The company is one of the leading producers of titanium minerals in the world and 
the single largest supplier of ilmenite, a major source of titanium.

Titanium pigment is used in a myriad of consumer products while titanium metal is 
used widely in the aerospace and medical implant industries.

Sasol sells 30% stake in ROMPCO

Sasol has signed an agreement to sell a 30 percent stake in its joint venture gas 
pipeline to a consortium for $353m.

The 865km-long gas transmission pipeline, which is owned by the Republic of Mo-
zambique Pipeline Company (ROMPCO), transports gas from Mozambique to South 
Africa. ROMPCO is joint venture of Sasol’s major subsidiary Sasol South Africa (SSA) 
(50 percent), Companhia Mocambiçana de Gasoduto (CMG) (25 percent), and South 
African Gas Development Company (SOC) (iGas) (25 percent).

Under the deal terms, the stake in ROMPCO will be divested to an acquisition vehicle 
owned by the Reatile consortium.

The consortium comprises Reatile Group Proprietary and the IDEAS Fund, managed 
by African Infrastructure Investment Managers Proprietary.
Upon completion of the deal, SSA will continue to operate and maintain the pipeline. It will retain 
a 20 percent stake in the pipeline.

South32 acquire more stake in Mozal Aluminium

Australian diversified miner South32  has acquired an additional 25 percent stake in 
Mozambique-based Mozal Aluminium, a move that will increase its annual aluminium 
output by 15 percent.

South32 bought the additional stake in the aluminium smelter for $250 million from 
Mitsubishi Corp Metals Holding, raising its holding in the smelter to just over 72 
percent.

Mozal Aluminium also counts South Africa’s Industrial Development Corp and the 
Mozambique government as its shareholders.

“The smelter benefits from access to hydroelectric power and key export markets 
into Europe,” South32 Chief Executive Officer Graham Kerr said.
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 enmare Resources producers of titanium 
 minerals and zircon at Moma Titanium Minerals
 has hit record production, the company’s trading 
update for the third quarter of 2021 has revealed.

“Quarter three of 2021 represents the first quarter of il-
menite production at nameplate capacity of 1.2 million 
tonnes per annum, an 87 percent increase on the produc-
tion achieved in quarter three of 2020. 

“Despite expected lower grades in quarter four, we re-
main confident in the outlook for 2021 annual production 
and re-iterate our guidance of 1.1-1.2 million tonnes of il-
menite,” said Michael Carvill, Kemare Managing Director.

Carvill said market conditions for all products remained 
strong in quarter three of 2021 with pricing strengthening 
quarter on quarter, a robust order book in place and pos-
itive outlook across markets.

The MD further said that production of all finished prod-
ucts increased substantially in quarter three of 2021 com-
pared to quarter three of 2020. 

“This was due to a 64 percent increase in HMC consump-
tion, benefitting from higher HMC availability. 

“Ilmenite production was 314,400 tonnes, representing 
an 87 percent increase compared to Q3 2020 (167,900 
tonnes), higher than the increase in HMC consumption,  
benefitting from increased ilmenite content in the HMC 
and improved recoveries relative to Q3 2020.”

 On the market, demand for Kenmare’s products re-
mained robust in quarter three of 2021, supporting strong 
sales volumes and further price increases.
 According to the company, the recovery in the down-
stream titanium markets continued, supporting high util-
isations at pigment plants globally and strong demand 
from titanium metal producers. 

“In 2021, despite an increase in the supply of ilmen-
ite from mines in China and concentrate products from 
Mozambique, the market has continued to be tight. Pos-
itive momentum continued in quarter three of 2021, as 
demand for ilmenite product to upgrade into high-grade 
feedstocks continued to grow strongly in China.”

 Meanwhile the company says the outlook for quarter 
four of 2021 remains positive, with a strong order book 
in place. 

“The Company continues to monitor the impact of power 
disruption to downstream industries in China, and the po-
tential effect on demand related to the uncertainty in the 
Chinese real estate market. However, demand remains 
strong from our customers in China, and elsewhere, into 
quarter four and global feedstock inventories remain at 
low levels,” said Carvill.

Statistics the demand for zircon improved in quarter three 

Kenmare hits nameplate production

K of 2021, as major economies continued the recovery from COVID-19 
restrictions being lifted, as demand from the ceramics and foundry in-
dustries has recovered particularly quickly. 

In China, Kenmare’s zircon concentrate benefited from a tight spot 
market, coupled with supply disruptions, the strong demand has re-
sulted in an undersupplied market and prices for zircon are expected 
to increase again in quarter four following increases in quarter two and 
quarter three.
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Local News

Liebherr Mozambique Lda continues to ex-
tend its footprint  on the local mining sector 
through delivery. With over a decade oper-
ating in Mozambique, the company has so 
far placed three bigger mining excavators 
R9350 and R9250, five mobile cranes LTM 
1100, LTM 1250 and LTM 1160 at Mota-En-
gil - Tete, Vale Minas de Moatize – Tete and 
Graphite Mines Pemba.

“Our biggest customers in Mozambique 
are: Mota-Engil, Vale Minas de Moatize, 
Graphite Mines, Port of Maputo MPDC, 
GRUEST,” the company announced recent-
ly.

As part of efforts to meet the demands, Li-
ebherr Mozambique contains enough parts.
“We have supplied a large quantity and we 
are excited to get a larger volume for lat-
er use,” said the company, adding that the 
company does not offer any Liebherr cus-
tomized solution in Mozambique currently.

Propelled by its unique corporate culture, 
Liebherr believes the culture continues to 
provide a solid foundation for the compa-
ny’s success, hinged on being independent.

“It gives us autonomy that allows us to 
make decisions quickly and independently. 

As a family business, we strive for a high 
degree of freedom in all our decisions and 
actions. The basis for this is the financial 
independence achieved by solid business 
methods and retention of profits within the 
Group.”

In addition, the Group’s diversified policy 
helps it to become independent fluctuations 
in individual business sectors or markets. 
“Other element in this autonomy is our 
mastery of the main technologies in every 
detail.”

Liebherr’s target is to maintain consisten-
cy and reliability for many years, striving 
for close cooperation with customers and 
business partners, based on loyalty and fair 
play.

“Instead of being content with short life suc-
cess, we long for a long-term relationship.”
On products and services, Liebherr believes 
they should create genuine value-added 
and user benefits. 

“This has led to steady growth since 1949, 
when the first Liebherr Company was 
founded.”

Liebherr machines take over 
Mozambique mining sector

The Liebherr Mozambique office and ware-
house was opened in 2011 and is responsi-
ble for sales, distribution of spare parts and 
service of Liebherr machines for the mining 
industry. 

Authorities at Liebherr believe that being 
based within the country of operation, en-
ables the company to react far quicker to 
any service or parts supply demands as 
needed. 

The warehouse, run by Depot supervisor 
Nuno Franque is situated in Tete, Mozam-
bique and is ably assisted by an enthusias-
tic and highly competent team.

Whenever spare parts are ordered and de-
livered, the team is on hand to take on the 
responsibility of the distribution. In similar 
fashion, should any servicing or mainte-
nance be needed, the reaction time is far 

quicker than if a team had to be sent from 
South Africa.  In some cases, the assis-
tance of technicians from South-Africa are 
required. Currently most of the operations 
are being undertaken in the Rovuma basin, 
Mozambique has undertaken a huge gas 
pipeline development in Palma and Pemba.

On another note, amid a worldwide crisis 
and looming recession in South Africa, Li-
ebherr Africa’s Crawler Crane division de-
livered four new heavy-duty cycle crawl-
er cranes into Mozambique. Keller-Africa 
(also known as Franki Geotechnical) has 
been awarded the contract for geotechnical 
works on the LNG project in Afungi. 

In turn, LAF was awarded the contract to 
supply the crawler cranes to Keller-Africa. 
Due to the pandemic, no official handover 
has taken place.
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 ravita India, one of the largest lead producer in
 India has announced plans to start an aluminium
 recycling plant on the local market.

The new recycling plant has an annual capacity of around 
4,000 MTPA, once it is commercial. In addition, to its ex-
isting lead recycling facility of 4,500 MTPA, the company 
is also in process of setting up of a new plastic recycling 
unit.

The Group has made investment of approx. 2 Crores for 
procuring and commissioning of this New Recycling Plant 
which is invested from internal accruals of the company. 

Gravita India said the plant has been set up on a leased 
premises keeping in view of judicious use of capital and 
lean capex policy of the company.

Shareholders have been informed that the Company will 
be procuring domestic aluminium scrap for the purpose 
of production from this plant and it will cater the needs of 
aluminium die casting components manufacturing indus-
tries of Auto & FMCG sector located in South and East 
Asian markets, it added.

The Gravita Group is among well-known recycling com-
panies across the globe and capacity expansion of this 
plant will help company to change its sales mix by in-
creasing the ratio of aluminium business.
 

Aluminium recycling 
plant on the cards

G
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     nvestment has played a pivotal role in 
     the economic development of 
     Mozambique. It has been recorded 
that the country has been one of the 
‘fastest-growing economies’ on the Afri-
can continent for the last two and a half 
decades wherein it has outdone both re-
gional and global growth averages with its 
rich oil and gas reserves that have been a 
‘magnet’ for major investments from vari-
ous countries across the world.

Investment laws in Mozambique have 
been evolving with time to meet interna-
tional best practices. 

The main law that governs national and 
foreign investments is the Mozambique’s 
Law on Investment, No. 3/93, passed in 
1993. Its related regulations in August 
2009, Decree No. 43/2009 replaced earli-
er amendments from 1993 and 1995, pro-
viding new regulations to the Investment 
Law. This article will give an overview of 
the new regulations.

Mozambique’s Law on Investment puts in 
place the requisite regulatory framework 

Aluminum, gas investment set precedence 
for FDI attraction 

By LEON VAN DER MERWE & CHIDO MAFONGOYA*

I to promote Foreign Direct Investments 
(FDI). FDIs in Mozambique have been 
anchored by two mega-projects, namely 
the Mozal aluminum smelter established 
by mining giant BHP Billiton and the Te-
mane gas field developed by petrochemi-
cals firm Sasol. These projects pioneered 
the way for other mega projects as they 
proved that Mozambique was investor 
friendly. As a result, sizeable investments 
in the agriculture and tourism sectors fol-
lowed as a result of investor- confidence 
in the country.

The Mozambican Investment Law Regu-
lation has been amended by Decree no. 
20/2021, which entered into force on 13 
April 2021. With the aim of adapting na-
tional and foreign investment processes 
(“Investment Projects”) to a new insti-
tutional framework of coordination and 
in the context of a policy to attract and 
facilitate those investments, Decree no. 
20/2021, of 13 April (Decree), was ap-
proved, introducing amendments to the 
Investment Law Regulation.

In conclusion, the amendments were in-

tended for the main purpose of aligning 
it with the new investment institutional 
framework. It is also in line with invest-
ment-friendly policies which the country 
has been diligently pursuing. The regu-
lations therefore encourage national and 
foreign investment in the country, which 
further encourages a significant boost in 
investments. It is advisable that inves-
tors take note of the new regulations and 
ensure that they are complaint with the 
same when they invest in the country.

*Leon van der Merwe and Chido Ma-
fonggoya are part of the Centurion Law 
Group’s lawyers and business advisors 
that guide our clients through Africa’s 
abundant investment opportunities.
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     n keeping with their customer-
     centric mind-set, Atlas Copco 
     business areas, Power Technique and 
Compressor Technique, ensure seamless 
product and service delivery to their cus-
tomers in Mozambique through their dis-
tributor, Bearing Man Group (BMG) Mo-
zambique.

Established in 1974, BMG has an aggres-
sive global and African growth strategy 
and is always on the lookout for opportu-
nities that make sound commercial sense. 

In 2004, the organisation opened BMG 
Mozambique which, with a network of 
nine branches, serves a wide range of 
sectors across the region including min-
ing, construction, food and beverage, 
sugar, cement, oil and gas. 

BMG Mozambique was appointed as offi-
cial distributor for Power Technique in Oc-
tober 2017 and less than two years later 
as distributor for Compressor Technique. 

“Getting closer to customers, especial-
ly those in more remote areas, is an in-
tegral part of our business strategy and 
our distributors, as our route to market, 
are helping us to achieve this goal,” said 
David Stanford, Business Line Manager 
for Power Technique’s Portable Products. 

“Other motivating factors for partnering 
with distributors are their in-depth knowl-
edge of customers and local industry and 
their strong presence in their markets. 
Mozambique’s vast business potential 
convinced us that we needed a solid foot-
hold in the region via a distributor to en-
sure that customers have access not only 
to Power Technique’s product offering but 
also to all our service and after-sales solu-
tions. 

“As our working relationship with BMG 
Mozambique dates way back to around 
2014, we knew they would be a good fit, 
sharing the same synergies with Atlas 
Copco’s culture of openness, diversity 
and inclusiveness, and having the neces-
sary skills levels and capabilities to sup-
port sales.” BMG Mozambique supplies 
Power Technique’s complete range of 
portable generators, pumps, light towers, 
compressors and pneumatic tools as well 
as accessories, service kits, spares, lubri-
cants and related services.  

As BMG Mozambique had also been sup-

Atlas Copco partners with BMG Mozambique

I plying a few products from the Compres-
sor Technique stable on a case-by-case 
basis, they were familiar with the busi-
ness area and had gained experience and 
knowledge of the product offering. 

“We had heard some great things about 
BMG’s progress in Mozambique as a 
Power Technique distributor and we de-
cided that we want that kind of profes-
sionalism in our business area too,” said 
Compressor Technique’s Business Devel-
opment Manager - Indirect Sales, Daryn 
Jack. 

“As BMG Mozambique is ultimately an 
extension of our business in the region, 
it was important that they share our core 
values, they provide a service that is of 
sound technical expertise and that their 

management and sales team conduct 
business in the same professional and 
ethical manner as Atlas Copco.”

As an authorised Compressor Technique 
distributor, BMG Mozambique is respon-
sible for supplying products, spares, ser-
vice kits and lubricants from Compressor 
Technique’s two marketing divisions, In-
dustrial Air and Oil-Free Air, as well as its 
service division, CTS (Compressor Tech-
nique Service). 

“In line with our agreement, BMG Mozam-
bique may sell any and all of our product 
ranges, including newly launched prod-
ucts and their ancillaries,” affirms Daryn.

“We are extremely proud to be a distribu-
tor for Atlas Copco’s two business areas, 
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New Winds is an electrical and mechanical 
engineering company with 45 years experience
in the mining, railways and industrial sectors of 
South Africa, Mozambique and other parts in 
Africa.

We specialise in repairs, rewinds and sales 
of the following :

*  AC / DC Electrical motors (HV / LV)
*  Traction Motors (Locomotive motors)
*  Transformers (Agents for TESAR)
*  Generators (Standby Silent Diesel Type)
*  Alternators
*  Mini-Subs
*  Vibrators
*  Oil purifying (field services)
*  Etc.

for further information go to: 
www.newwindsgroup.co.za

General Enquiries
Email : newwinds@mweb.co.za 
Tel: +27 (0) 16 365 - 5231

particularly as the good work we performed on the Power 
Technique side played a role in Compressor Technique 
also appointing us as their distributor,” comments Anto-
nio Clemente, Product Manager of Tools & Equipment Di-
vision at BMG Mozambique. 

“As a globally renowned and respected brand, Atlas Cop-
co is a perfect fit to the rest of our product offerings and 
we are seeing tremendous added value through our as-
sociation with the company. Having access to their top 
of the range equipment and services has uncovered new 
markets and opportunities for us. This leading brand in 
both compressed air and power/construction equipment 
has opened doors to our existing and new customers to 
whom we supply top-notch products with all the associ-
ated benefits of high performance, efficiencies, reliability, 
long service life and low total cost of ownership.” 

Antonio considers it their responsibility to promote, sus-
tain and safeguard the Atlas Copco brand in Mozambique 
in an ethical manner. 

“I would like to reiterate our firm intent of promoting and 
expanding Atlas Copco’s presence in our territory both 
through the sale of new units as well as the servicing of 
existing units. We must ensure that customer service is 
always performed at high levels and that we service all 
equipment, both existing and supplied by us, either with 
our own teams or with support from Atlas Copco South 
Africa, so much so that our customers see us as an ex-
tension of Atlas Copco.”

David and Daryn stress that they too have a responsibility 
towards their distributors in providing all necessary sup-
port and training to help further develop and grow their 
businesses. 

“Our product managers and technical specialists offer ex-
pansive support to BMG Mozambique, sharing product 
and technical information and knowledge, assisting with 
trouble-shooting, and providing training and advice via 
online platforms, direct calls and regular site visits.” As 
their dedicated Business Development Manager, Daryn is 
the direct liaison between the distributors and Compres-
sor Technique. 

“Over and above paying regular regional visits to their 
premises, I join them in customer meetings to show cus-
tomers that our distributors have the full support from At-
las Copco.” 

Power Technique and Compressor Technique also sup-
port their distributors through a number of smart online 
processes including shop online, parts online, warranty 
online and Toolbox which David points out are extremely 
popular with the distributors. 

“These online platforms keep us interdependent and con-
nected to our distributors. We also encourage them to 
draw their information from our current and up-to-date 
webpage and they can use our convenient technical train-
ing question system, My Quest, if they have any ques-
tions.”

Antonio considers training as an extremely important 
support pillar from Atlas Copco, benefitting BMG by 
empowering employees through improved skill sets and 
creating awareness of sales and servicing opportunities. 
Compressor Technique offers several forms of distributor 

training that includes regular online/virtual product and technical train-
ing sessions hosted by its three divisions, as well as onsite training for 
both distributor and customer technical teams. 

“We also offer advanced technical training at our training academy 
based in Egypt,” adds Daryn.  

David points out that the training provided by Power Technique to the 
BMG team through Learning Link, e-learning and Microsoft Teams has 
helped to keep everyone focused and up to speed during the Corona-
virus pandemic. 

“We have been very astute in the way we have been doing business 
over the last eighteen months to address the challenges centred on 
COVID 19 coupled with the remoteness of some of our distributors. 
I am proud of my team for successfully bridging the gaps and seam-
lessly adjusting to the changed landscape of doing things.”

The success of the Atlas Copco partnership with BMG Mozambique 
is evidenced by the fact that for the last few years they have regularly 
been one of Power Technique’s top three distributors. 

“Last year, we finished top between the South African and African 
distributors!” states a proud Antonio. “Our two-year partnership with 
Compressor Technique is still relatively new and there have been a 
few challenges, but we aim to take their top distributor honours in the 
not-too-distant future.”  
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 espite government efforts to 
 stop illegal mining, mineral 
 resources remain one of the 
main sources of subsistence in the locali-
ty of Chimoio province of Manica.

This happens on the backdrop of govern-
ment banning exploration in the region. 
The Ministry of Mineral Resources says 
illegal mining continues. 

The illegal miners say that without it (ille-
gal mining), they do not eat. And survive 
from selling the semi-precious stones 
at bargain prices in this market or ex-
changed for essential goods.

Chimoio illegal mining unstoppable

D Noé Bernardo, Secretary of the Munhe-
na Miners’ Association has emphatically 
highlighted that the illegal mining a boom-
ing.

‘’As we are now working in a group of ten 
people, the ten people a week are doing 
20 to 25 grams for now. When we were 
well organized a week, we were out with 
800 grams’’, Bernardo said.

Meanwhile official data show that the il-
legal trade in precious stones is led by 
foreigners, with emphasis on Tanzanians 
and Thais.

“We found foreigners who come from very 
far away. There are situations where they 
are not in de facto mining, they are in the 
trafficking circuit, in the illegal trading, 
buying, selling and exporting circuit. 

“The truth is that financiers have a lot of 
money circulating, and I know that there 
are lawsuits going on at the prosecu-
tor’s office in Cabo Delgado and at vari-
ous other sites against these foreigners”, 
said Obete Matine, Chief Inspector at the 
Ministry of Mineral Resources of Mozam-
bique.

Local News

Lalgy’s mining division o�ers specialised 
mining logistics services in the northern 
part of the country to blue chip mining 
companies such as ICVL, Jindal and Vale.

We o�er dedicated customised material 
handling solutions on mine site as well 
as transportation of ore to port.  CONTACT US

Tel:         +258 2172 0482

Fax:        +258 2172 0452

Address: Rua União Africana, 
                n. 4143 – Matola

E-mail:    erick@lalgy.co.mz       

Find us on: 
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 K-based Tirupati Graphite has 
 agreed to acquire the entire 
 issued share capital of Suni Re-
sources, a subsidiary of Battery Minerals 
(BAT). Suni Resources holds graphite as-
sets portfolio of Battery Minerals which 
include the Montepuez and Balama Cen-
tral graphite projects, with the latter in the 
advanced feasibility study stage.

Tirupati agreed to pay a total consid-
eration of $9.1m (A$12.5m) in cash and 
shares to acquire the projects.

The transaction includes all associated as-
sets, infrastructure, permits, licences and 
intellectual property on the two graphite 
projects, which spread over a combined 
18,500ha permit area. According to esti-
mates, the two complementary graphite 
deposits contain mineral resources of 

New investor for Montepuez, Balama graphite 
projects

U more than 152 million tonnes at 8.5 per-
cent total graphite content (TGC). The ac-
quisition forms part of Tirupati’s efforts to 
diversify its resource base.

“With this acquisition, we take a signifi-
cant leap forward our mission of becom-
ing a leader to meet the global needs for 
this critical material and contributing to 
the green aspirations of the world,” said 
Tirupati Graphite Chief Executive Officer 
Shishir Poddar.

The deal is subject to the mandatory 
shareholder approval of Battery Minerals 
and approval from the Ministry of Mineral 
Resources and Energy.

Planned to be developed in two phases, 
the Montepuez project is expected to 
have a 100,000tpa graphite concentrate 

capacity. The Montepuez project is es-
timated to contain mineral resources of 
119.6 million tonnes (Mt) at 8.1 percent 
TGC and ore reserves of 42.2 million met-
ric tonnes at 9.27 percent TGC.

Located approximately 260km east of 
Pemba, the Balama Central project in-
cludes two main graphite ore bodies 
comprising mineral resources of 32.9Mt 
at a grade of 10.2 percent TGC.

Local News

Sasco, a empresa que fornece automação de 
pesagem para a indústria de mineração Africana.

AUTOMAÇÃO DE BÁSCULA APERFEIÇOADA

SMART SUPPORT

0861 422 134 

OR +27 83 680 0722

E-mail: info@sascoafrica.com
Web: www.sascoafrica.com
24 hours, 7 Days a week

GROUP SUPPORT H/O

2 Blackburn Street

Apex Industrial | Benoni

Accurately Weighing Africa

Vários projetos de mineração, várias Básculas, várias soluções

MANNED  SOLUTIONS

UNMANNED  SOLUTIONS

MULTI SITE 
CENTRAL CONTROL

www.sascoafrica.com

SASCO MOÇAMBIQUE

+258 83 305 0550 OR  

+258 87 305 0555

E-mail:  carlos.mavila@sascomoc.co.mz 
Web:  www.sascoafrica.com
24 hours, 7 Days a week

Av: Paulo Samuel Kambomba
1063, MAPUTO
MOÇAMBIQUE 
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A long distance relationship that works.

MDX, LSA, LCC and LCV - Heavy Duty Mining Pumps

Wear Resistant, High Performance 
- Global Quality Mining Pumps.

One team with one 
goal. 

 razilian diversified miner Vale 
 may find a buyer for its Moatize 
 coal operation by the end of this 
year, in a continuing move to achieve a 
leaner portfolio, Vale CEO Eduardo Bar-
tolomeo said.

“We have had two visits on site already 
and there are more people coming to vis-
it,” Bartolomeo said.

Vale divested its manganese ferroalloy 
assets in Minas Gerais state, Brazil re-
cently, following its divestment of its Vale 
New Caledonia (Goro) nickel and cobalt 
project earlier this year, the CEO said. 

“Moatize is the next one,” he said.

Vale’s Moatize disinvestment on track

B The company later also plans to divest 
its stakes in steelmakers California Steel 
Industries (CSI) and Companhia Siderur-
gica do Pecem (CSP) in northeast Brazil, 
according to information presented by 
Bartolomeo at the event.

Vale has divested a string of coal, fertilizer, 
potash, steel and other non-core assets 
since 2015 and is working on a potential 
‘reshaping’ of its base metals business, 
which includes copper, nickel and cobalt, 
according to the executive.

“We need to grow copper in Brazil,” he 
said.

The major iron ore miner expects to sell 

its Moatize operation to a “responsible 
operator,” said Bartolomeo. Current high 
prices for both thermal and metallurgical 
coal should help the sale, he said.

Vale earlier this year finalized a revamp of 
Moatize, which is currently producing at a 
rate of 15 million mt/year and is expect-
ed to receive equipment to upgrade to 18 
million mt/year by the end of the year. The 
mine produces both metallurgical and 
thermal coal.

Moatize, which Vale brought on stream 
in 2011, has a total capacity of 22 million 
mt/year of coal.

Local News

The pump has a working pressure of 70~65 kgf/cm2, 
suction volume of 0.9~1/min and 1 000 pounds per 
square inch operating pressure for an optimal misting 
effect using the narrowest orifice nozzles. A dual 
bearing design lowers the pump’s heat and noise 
level to 75 dB, while an automatic pressure valve 
controls the consistency of the pump pressure. The 
pump also comprises a patented internal rinse 
cooling design to increase its operating life.  

Further, special Viton seals for use with sanitisers are 
also included, as is a nickel-plated forged brass mani-
fold that is rust and corrosion resistant. A dual 
analogue timer can be used to set exact intervals for 
misting and stopping, with Spray Safe also equipped 
with beam-activated entry and auto stop.

In these uncertain times, Advanced is taking a proactive approach in combatting the 
dreaded Covid-19 pandemic. Advanced is rising to the challenge to the point where they 
are focusing the company’s resources, engineering capability, supply chain management, 
R&D resources, financial ability and skills base to endeavor to assist their clients in bringing
 this pandemic under control and to protect staff and their families.

In this regard, they have developed a multipronged infectious disease control approach that they 
can now bring to the market. The first of which is their Advanced VITA HOCl Solution.  

The Advanced VITA hypochlorous acid (HOCL) sanitising solution is effective against SARS-CoV-2, the virus that causes Covid-19.

VITA, which is completely safe for humans and the environment, comprises stabilised HOCL and is one of the most potent and 
cost-effective sanitisers on the market. Between 100 and 300 times more effective than bleach as a disinfectant, VITA oxidises the 
cell wall of pathogens, causing the cell wall to rupture or programming cell death.  It is effective in killing all pathogens, microbes, 
prions, biofilm and viruses, and has been approved by the US Environmental Protection Agency for use against SARS-CoV-2.

Even a 70% alcohol solution, as well as most other disinfectants, cannot kill bacterial spores or prions.

Biofilm is problematic in many industries, including hospitals, medicine, pharmaceutical, dentistry, food processing plants and 
water treatment, as a major source of recontamination. 

VITA is highly effective in killing and removing biofilm, which most sanitisers are largely ineffective against. VITA can be applied with 
fogging, misting, humidifying and spraying, depending on the application requirement. The product leaves no chemical residue and 
there is no need to rinse treated areas with water after the application. The product can be used as a spray in emergency decontami-
nation programmes or as a spray/mist in spray booths and tunnels. VITA can also be sprayed to decontaminate primary infection 
points on patients.

Because of the electrostatic nature of the application process, the droplets will be far-reaching and penetrate cracks and hard to 
reach places, providing for overall surface decontamination.

Advanced also supplies decontamination kits for the protection of employees, offices and assets. The kit includes a backpack-type 
harness, gravity-flow spray gun, five face shields, five reusable chemical protective white coveralls with hoods, 20 KN95 face 
masks, ten pairs of chemical protective gloves, a heavy-duty carry box, 100 of approved disinfectant (HOCL) and a disinfectant 
solution for use in a portable kit.

To sanitise mass entrance and exit points using a fine mist, Advanced offers the Spray Safe sanitising safety tunnel. This product 
includes SS 304 square tube frame with opaque polycarb sheet covers for the sides and roof, a plug-and-play pumping unit and an 
SS instrument HP mist manifold with six 0.2 mm 
sanitising mist nozzles. 

Tools to fight Covid-19 from Advanced

Office: +2782 870 0676
Email: westley@advancedfst.co.za
Website: www.advancedfst.co.za

Member of The Advanced Group of Companies
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The pump has a working pressure of 70~65 kgf/cm2, 
suction volume of 0.9~1/min and 1 000 pounds per 
square inch operating pressure for an optimal misting 
effect using the narrowest orifice nozzles. A dual 
bearing design lowers the pump’s heat and noise 
level to 75 dB, while an automatic pressure valve 
controls the consistency of the pump pressure. The 
pump also comprises a patented internal rinse 
cooling design to increase its operating life.  

Further, special Viton seals for use with sanitisers are 
also included, as is a nickel-plated forged brass mani-
fold that is rust and corrosion resistant. A dual 
analogue timer can be used to set exact intervals for 
misting and stopping, with Spray Safe also equipped 
with beam-activated entry and auto stop.

In these uncertain times, Advanced is taking a proactive approach in combatting the 
dreaded Covid-19 pandemic. Advanced is rising to the challenge to the point where they 
are focusing the company’s resources, engineering capability, supply chain management, 
R&D resources, financial ability and skills base to endeavor to assist their clients in bringing
 this pandemic under control and to protect staff and their families.

In this regard, they have developed a multipronged infectious disease control approach that they 
can now bring to the market. The first of which is their Advanced VITA HOCl Solution.  

The Advanced VITA hypochlorous acid (HOCL) sanitising solution is effective against SARS-CoV-2, the virus that causes Covid-19.

VITA, which is completely safe for humans and the environment, comprises stabilised HOCL and is one of the most potent and 
cost-effective sanitisers on the market. Between 100 and 300 times more effective than bleach as a disinfectant, VITA oxidises the 
cell wall of pathogens, causing the cell wall to rupture or programming cell death.  It is effective in killing all pathogens, microbes, 
prions, biofilm and viruses, and has been approved by the US Environmental Protection Agency for use against SARS-CoV-2.

Even a 70% alcohol solution, as well as most other disinfectants, cannot kill bacterial spores or prions.

Biofilm is problematic in many industries, including hospitals, medicine, pharmaceutical, dentistry, food processing plants and 
water treatment, as a major source of recontamination. 

VITA is highly effective in killing and removing biofilm, which most sanitisers are largely ineffective against. VITA can be applied with 
fogging, misting, humidifying and spraying, depending on the application requirement. The product leaves no chemical residue and 
there is no need to rinse treated areas with water after the application. The product can be used as a spray in emergency decontami-
nation programmes or as a spray/mist in spray booths and tunnels. VITA can also be sprayed to decontaminate primary infection 
points on patients.

Because of the electrostatic nature of the application process, the droplets will be far-reaching and penetrate cracks and hard to 
reach places, providing for overall surface decontamination.

Advanced also supplies decontamination kits for the protection of employees, offices and assets. The kit includes a backpack-type 
harness, gravity-flow spray gun, five face shields, five reusable chemical protective white coveralls with hoods, 20 KN95 face 
masks, ten pairs of chemical protective gloves, a heavy-duty carry box, 100 of approved disinfectant (HOCL) and a disinfectant 
solution for use in a portable kit.

To sanitise mass entrance and exit points using a fine mist, Advanced offers the Spray Safe sanitising safety tunnel. This product 
includes SS 304 square tube frame with opaque polycarb sheet covers for the sides and roof, a plug-and-play pumping unit and an 
SS instrument HP mist manifold with six 0.2 mm 
sanitising mist nozzles. 

Tools to fight Covid-19 from Advanced

Office: +2782 870 0676
Email: westley@advancedfst.co.za
Website: www.advancedfst.co.za

Member of The Advanced Group of Companies
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Regional News

   ith 90% of the world’s goods 
   transported by sea, the current 
   shipping crisis has resulted in 
spiralling costs and bottlenecks in global 
supply chains. 

Conrad Smith, founder and owner of MHS 
Plant & Equipment says the situation has 
been exacerbated by a shortage of ship-
ping containers and massive congestion 
at major ports.

Based in Kyalami in Johannesburg, the 
company is an equipment disposal spe-
cialist that focuses on the mining and 
construction industries specifically. 

“If you are looking to get rid of any yel-
low metal equipment, we can guarantee 
a buyer and the best price globally, based 
on our international network that has 
been built up over 25 years,” said Smith. 
On the other hand, if you are looking to 
acquire any yellow metal equipment, the 
same network can be tapped into for a 
fully customised solution that includes 
dismantling and rigging, shipping and 
transportation and reassembly at the re-
quired destination.

Smith comments that the current ship-
ping crisis is having the biggest impact 
on the used equipment sector, as major 
OEMs still tend to have stock on hand to 
tide them over during the current crisis. 
However, shipping experts predict that 
lead times will only begin to stabilise in 
by mid-2022. The shortage of shipping 
containers can be traced back to 2019, 
a relatively bad year for global trade due 
to strained relations between the US and 
China.

This standoff between two of the world’s 
largest economies resulted in less con-
tainers being produced in the run-up to 
2020. However, Covid-19 then extended 
the lull in container manufacture through-
out the first half of last year. Instead of 
dampening demand, the pandemic had 
the opposite effect and container prices 
skyrocketed, with some brands reported-
ly paying up to ten times more to import 
the same goods as before.

 The latest development is that some 
companies are opting to transport their 
goods via air charter, at more than double 
the pre-pandemic price.

Shipping container crisis anticipated to 
continue until mid-2022

W “While we have been affected by the con-
tainer crisis along with many other com-
panies reliant on shipping, there are ways 
of getting around it, as only certain routes 
and ports have been affected. In addition, 
we are able to dismantle yellow equip-
ment so that it takes up the least space, 
thereby assisting our clients to curb their 
transportation costs during this difficult 
period,” explains Smith.

The disruption in global supply chains 
could not have come at a worse time for 
the mining industry. Already having to deal 
with a shortage of new large equipment 
from major OEMs, a recent uptick in com-
modity prices has seen speculation as to 
a potential new commodity super-cycle. 
With lead times for new equipment now 
already stretching to 2022, compound-
ed further by the shipping crisis, Smith 
highlights that sourcing used equipment 
is probably the best option now for major 
mining houses or junior miners to ensure 
they are in a position to take advantage of 
any emergent green shoots.

“What gives us a major advantage over 
the traditional route of disposing of or 
securing used equipment from auction 
houses, for example, is our flexibility and 

well-established network. We can literally 
source or sell equipment anywhere in the 
world. 

While Covid-19 has limited our capability 
to inspect equipment on-site, for exam-
ple, we are able to either conduct virtu-
al inspections, or have experts on the 
ground who can conduct such inspec-
tions for us and report back on behalf of 
our clients,” stresses Smith.

Apart from supplying both new and quality 
used equipment, MHS Plant & Equipment 
also assists banks in the valuation and 
disposal of any repossessed equipment, 
specialising in turnkey solutions for con-
struction companies and mine closures. 

Supplementing the trading side of the 
business, the company also owns equip-
ment that it rents out to cement and ag-
gregate producers, including a diamond 
mine in the Northern Cape. This gives 
Smith the opportunity to rotate his equip-
ment and ensure that the fleet is always 
current which, in turn, gives clients peace 
of mind that maximum uptime and pro-
ductivity is guaranteed.
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Corporate News

 URA Gems, a coloured 
 gemstone mining and 
 marketing company headquar-
tered in Dubai, announced its partner-
ship with India’s leading AI-based Heavy 
Equipment Monitoring company Cognec-
to to improve operational efficiency, sus-
tainability, productivity and decrease the 
carbon footprint of its Australia mining 
operation. 

This collaboration forges a solution com-
bining heavy equipment monitoring and 
analytics to empower operational visibility 
and control wherever and whenever.

In addition, FURA employees can access 
real-time fleet updates via a well-integrat-
ed, easy-to-implement, and zero-tech 
footprint AI platform created by Cognecto 
to improve operational conditions and en-
hances safety.

The solution implemented at Australian 
Operations comprises an integrated cus-
tom-built hardware sensor and a remote 
telemetry data protocol to share the data 
to headquarters of FURA in Dubai.

Operational insights for these real-time 
tracking are delivered using a simple but 
powerful web interface, while the alerts 

FURA exploit innovation to increase efficiency

F can be on any commonly used messag-
ing platform. 

Apart from real-time tracking, the assets 
are color code based on status and pre-
cise location on Map in a user-friendly 
customizable Dashboard. 

The performance can be monitored with 
alerts and helps Utilization improvements 
to Maximize trips with optimum fuel. All 
these are reported to get the number of 
trips and actual engine run time based on 
multiple criteria.

Speaking on the tie-up, Dibya Baral, 
Chief Technology Officer FURA Gems 
and Managing Director FURA Australia, 
said, “Technology has been the driver for 
FURA’s swift initiation and turnaround for 
new projects. A quick implementation by 
Team Cognecto helped us achieve oper-
ational efficiency and strengthening the 
project deliverables. 

“We look forward to strengthening our as-
sociation moving forward and continue to 
improve Sapphire project. This monitor-
ing system will help us drive operational 
efficiency and reduce Carbon Footprint, 
making it a win-win for both our business 
and the magnificent nature of Australia.”

FURA’s state-of-the-art technology at ex-
ploration, geological modeling, mining, 
processing stages ensures consistent, 
sustainable, and scientific mining for an 
assured supply downstream. It also sets 
a high benchmark in global mining stan-
dards, thus exciting the industry regard-
ing the scope of sapphire mining.

“The next generation of partnership has 
just taken place, and we take pride that 
FURA, a leading gemstone mining gi-
ant with very large-scale operations, has 
partnered with us. Their commitment to 
the environment and land rehabilitation 
practices demonstrates their desire to 
embrace innovative solutions to preserve 
the environemt. We are both equally pas-
sionate about sustainability, and we are 
determined to take it to the next level with 
FURA’s vision of reducing Carbon Foot-
print,” said Rohet Sareen, Head of Busi-
ness Development, Cognecto.

FURA Gems is an imaginative and pro-
gressive mining and marketing compa-
ny specializing in coloured gemstones. 
FURA owns ruby, emerald and sapphire 
resource properties in Mozambique, Co-
lombia and Australia, respectively with 
headquarters in Dubai.
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Industrial Engines is the Mozambique dealer for Volvo Penta for 
Industrial and Marine segments. Our cultural values are in line 
with Volvo Group and include customer focus, passion, team-
work and professionalism. The Volvo Penta dealership supports 
all engine models with diagnostic testing, parts, warranty, main-
tenance, and repair services.

Genuine Volvo Penta Parts 
Industrial Engines stock Volvo Penta parts such as filters, oils 
and coolant. All Genuine Volvo Penta Parts and Accessories (ex-
cluding wear parts) that are supplied by Industrial Engines come 
with a 12-month warranty as 

Generating Sets
Industrial Engines supports customers 
with generating sets powered by Volvo 
Penta and other brands. 

Volvo Penta Service Technicians
Industrial Engines Volvo Penta Profes-
sionals are trained to provide techni-
cal service and repairs. Technicians are 
equipped with the necessary on-site di-
agnostic and service tools. The techni-
cians are skilled to repair and rebuild all 
types of engines.

Marine
All marine commercial and leisure appli-
cations are supported by Industrial En-
gines. 

To find out more about how Industrial Engines contact:
Industrial Engines Limitada

Tel: +258 87 914 1774
Email: sales@ie.co.mz

New Industry 
Trends & Technology

 tlas Copco Compressor Technique was able to 
 supply a complete solution to ProProcess for 
 high quality, rugged air compressor and nitrogen 
generator that would be able to deliver optimum and reliable 
operation at a plant located in the Polar Region.ProProcess 
was founded in 2009 as an engineering consulting firm by 
business partners Johan Moolman, Sergio Burelli and Mark 
Marcus who doubles as Managing Director. 

The company has since grown into a technology neutral 
modular process plant specialist, supplying state-of-the-art 
equipment both locally and internationally. According to Mar-
cus, the plant, specifically designed for Polar Regions where 
ambient temperatures drop to -50°C, will be used in a chem-
ical-enhanced oil-recovery pilot trial. 

He explains that polymer solution, which is employed in 
chemical-enhanced oil-recovery applications, degrades in 
the presence of oxygen, especially if iron is present. 

“In order to avoid degradation, the wetted polymer needs to 
be kept under an inert nitrogen blanket.”

Using air supplied by the compressor, the nitrogen genera-
tor will provide the blanketing gas over the polymer solution. 
“The compressor will also supply air for the pneumatic instru-
ments used at the plant,” adds Marcus. 

“It made sound business sense for us to look for a sin-
gle-source supplier that is able to provide a combined com-
pressed air and nitrogen package. Atlas Copco was the obvi-
ous choice in providing us with a complete solution. 

“As an international company with a base in most regions 
that we supply plants into, Atlas Copco is able to assist our 
customers worldwide with their products and full service and 
aftermarket offering. Having dealt with Atlas Copco for many 
years, we are already familiar with the quality and reliability 
of the brand and this further facilitated our decision to select 
them as our supplier of choice for this particular project.” 

Lynette Thompson, seasoned sales representative at Com-
pressor Technique who spearheaded the project, says: “We 
did not hesitate in recommending the Atlas Copco GA11VS-
D+FF air compressor and NGP8+ nitrogen generator to our 
customer as the best solution for this application.”

“Given the severe operating conditions and the plant’s re-
mote location, the customer wanted superior quality ma-
chines and justifiably expects nothing less than optimum 
reliability from their equipment as unplanned and costly 
downtime due to breakdowns is simply not an option.” The 
air compressor and nitrogen generator are installed inside a 
temperature-controlled container where snow (up to a load 
of 2.4kPa), ice, high wind and sub-zero temperatures will 
not have any impact on the machines or components. High-
lighting the efficiency of the air compressor’s VSD (Variable 
Speed Drive) technology, Thompson says that it is a game 
changer. 

“As the name implies, the VSD varies the compressor speed 
to match air demand, thereby reducing energy consumption 
by up to 50 percent, with uptime assured even in the most 
rigorous operating conditions.” Featuring PSA (Pressure 
Swing Adsorption) technology, the NGP8+ nitrogen gener-

Atlas Copco answers to customized need 

A ator is simply plugged into an existing compressed air installation to offer 
an independent, reliable and flexible supply of nitrogen with purities of up 
to 99,999 percent. “The Compressor Technique team is delighted to have 
supplied the complete compressed air and nitrogen generation solution to 
ProProcess,” said Thompson.

“Once again Atlas Copco product quality and reliability as well as our high 
service and after-sales service levels world-wide stood us in good stead in 
securing this order.”

The machines were delivered to ProProcess in February 2021 and will be 
shipped to the pilot plant in Q3 of this year. ProProcess will oversee the 
placement and hook-up of the containers when they are delivered to the 
plant which will then be fully operational.

Although the ProProcess team has previously received training on Atlas 
Copco’s air compressors and nitrogen generators during earlier projects, 
knowledge gained from refresher training conducted by Atlas Copco on 
commissioning day will be passed on to the site operating team. Thomp-
son confirms that Atlas Copco’s USA office will step in to provide any fur-
ther assistance required by the customer. 
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New Industry 
Trends & Technology

 chieving targeted physical 
 availability of equipment while 
 delivering lowest cost of produc-
tion is a priority for all mining producers. 
Built on a foundation of safety, the cus-
tomer experience and financial success 
are heavily impacted by the efficiency, 
productivity, and predictability of an oper-
ation.  

In 2019, Caterpillar announced Custom-
er Value Agreements or CVAs, a portfolio 
of innovative, flexible solutions that help 
maximize the value of a Caterpillar equip-
ment investment. Through partnerships 
with our worldwide Cat® dealer network, 
Caterpillar Resource Industries is now ex-
panding these service offerings to deliver 
convenience, assurance, and expertise 
while sustaining an exceptional custom-
er experience throughout the equipment 
lifecycle. 

CVAs represent a shift in focus to out-
come-based value-added services, 
where customers can engage in multi-
year agreements with their Cat dealer, 
manage their risk, and run a more opti-
mized operation.

Cat CVAs for mining are dealer-to-cus-
tomer service agreements on new or run-
ning equipment, guided by a common 
framework and value promises. They 
offer a range of support, performed by 
the dealer or customer, such as Vendor 
Managed Inventory, Cost-Per-Hour (CPH) 

Caterpillar utilize dealer network
…to offer major components and wear parts 

lifecycle agreements

A and Cost-Per-Ton type payment structure 
options.

The CVA frameworks are developed to 
address customer interest in solutions 
beyond the iron that reduce risk, increase 
convenience onsite, streamline opera-
tions, maximize uptime and reduce effort 
in ordering parts. CVAs can be tailored 
to accommodate many operations, geo-
graphical challenges and customer seg-
ments. 
CVA frameworks successfully introduced 
to market in 2020-2021 are:

• Maintenance for Mining CVA (global) – 
deliver the right parts at the right time, kit-
ted for each maintenance interval, lower-
ing total cost of ownership by optimizing 
drain intervals 
• Hydraulic Hose and Coupling CVA 
(global) – for Cat or Mixed fleets – invento-
ry management, trained dealer expertise, 
controlled costs with pay-per-use option
• Powertrain Guarantee CVA (launched 
in Australia, Europe, Indonesia and North 
America) – protection and assurance on 
Load and Haul machines, beyond the 
standard warranty and pay-per-use op-
tion
• Undercarriage CVA (global) – zero up-
front costs, CPH options and scalable 
coverage from parts up to repairs and re-
builds on Large Track-Type Tractors
• Ground Engaging Tools (GET) / Buckets 
CVA (NEW!) – complete coverage of GET 
needs, best match for customer opera-

tion, on-site delivery, inventory manage-
ment and assurance programs 

Customers globally are already benefiting 
from Cat CVAs on their equipment by us-
ing Cat genuine parts (up to 50 percent 
longer component life with Cat filters), 
risk sharing guarantees (pay for the life 
achieved by the major components), flex-
ible payment structures (allowing con-
version of CapX to OpX), and predictive 
analytics through Condition Monitoring 
services. 

“With more than 34,000 active CVAs reg-
istered (and growing) on Resource Indus-
tries equipment, we believe customers 
are finding significant value from these 
solutions,” said Marc Cameron, vice pres-
ident of Resource Industries Sales, Ser-
vices and Technology division. 

“A Cat CVA allows the customer to sign 
up for one or more of a holistic suite of 
value-added services in a way never seen 
or experienced before. Components are 
lasting longer, consumption of wear parts 
is lower, repairs and rebuilds are more 
predictable.”

Commercially available through Cat deal-
ers today, Cat CVAs will continue to ex-
pand and evolve to be compelling service 
agreements positioned to meet customer 
needs throughout the machine lifecycle.
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Working At Heights – Karams and Norco’s 
Comprehensive Solution

   orking at a height poses 
   significant challenges to 
   workers in many industries. It 
is estimated that dozens of deaths occur 
daily when people fall from a height. 

Use of the right personal protective 
equipment that not only meets but ex-
ceeds safety standards is of paramount 
importance.  Karam Africa’s products not 
only comply with the world Safety Stan-
dards, but are certified to several Interna-
tional Standards like CE (European), ISI, 
ANSI (American), AS NZ (Australia, New 
Zealand), Singapore etc.

With more than 20 Years of knowledge 
and expertise in the world of Industrial 
Safety, and with a portfolio of more than 
2500 offerings, Karam Africa, in conjunc-
tion with our Mozambique Channel Part-
ner, NORCO, is perfectly poised to offer 
clients a complete solution for all their fall 
arrest and PPE needs. We specialise in 

W the field of Safety Harness & Belts, Hooks 
& Karabiners, Lanyards, Anchor Points, 
Horizontal Lifelines, Vertical Lifelines, 
Tripods & Winches, Rescue & Descent 
Equipment, Self-Retracting Lifelines, Pro-
tective Eyewear and Gloves. 

When entering the Mozambique market 
there was no doubt that Norco Mozam-
bique Lda was the perfect channel part-
ner for Karam’s range of high quality, 
world leading Fall Protection Equipment.

Since its inception in October 2000, 
Norco Mozambique Lda has grown to 
become one of the largest distributors 
of Personal Protective Equipment in Mo-
zambique, representing many well known 
international brands.  

Norco is focused on providing quality 
products and excellent service to all of 
their clients throughout the country.Offer-
ing you a full range of high quality, indus-

try leading working at heights solutions, 
let Karam and Norco keep you at the fore-
front of safety. 

Norco covers all areas of Mozambique 
through its offices in Maputo, Matola and 
Tete in conjunction with a selected base 
of country wide resellers they can offer 
you the products to keep your project 
running smoothly and most importantly 
keeping your staff safe.

For all your Working at Heights require-
ments, think Karam, think Norco. For 
more information Contact: Norco Mo-
zambique Lda

Head office:
Av Das FPLM No 1815
Maputo
Tel: 20 600 460/61/62
sales@norco.co.mz
safety@norco.co.mz
vendas.tete@norco.co.mz
 



MOZAMBIQUE MINING JOURNAL |  October - December 2021

21                   www.mozambiqueminingjournal.com  
                                    
        

Norco Mozambique Lda head office: Av Das FPLM No 1815, Maputo        Tel: 20 600 460/61/62              Email: safety@norco.co.mz

WORLD LEADING
FALL PROTECTION EQUIPMENT

Keeping you at the forefront of

SAFETY
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www.vega.com

Accurate down to the smallest grain.
Radar for reliable levels in bulk solids applications

From simple to challenging: With radar technology that is highly robust, flexible and economical all at the 

same time, VEGA is putting things on track to ensure more reliable and efficient production processes 

involving bulk solids.

Due to our decades of experience we understand the requirements of the industry quite well. That’s why 

VEGAPULS level sensors are able to deliver exact measured values even when conditions get extreme 

because of dust, noise or buildup. And why they are also ideal for simple applications where efficiency, 

and economy in particular, are required.
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POWER 
SOLUTIONS YOUR
BUSINESS CAN
RELY ON

©2021 Cummins Inc.

Tel: +258 85 612 5555     www.equatormoz.com

 eavy plant and machinery 
 provider Equator Equipamentos 
 (EE) has expanded its product 
range in Mozambique to offer a compre-
hensive fleet of products for the region’s 
mining industry. The company is now ex-
clusive Mozambique representative for 
Hyundai Construction Equipment, HELI, 
Cummins Power Generation, Schwing 
Stetter and Fleetguard. 

‘There was a gap in the market for a high-
ly reliable, affordable range of excava-
tors and wheel loaders,’ explains Andre 
Dausse, General Manager at EE. ‘ We are 
therefore particularly excited by the addi-
tion of Hyundai Construction Equipment 
to our range.’

Despite the uncertainty surrounding the 
future of Vale’s Moatize mine, EE remains 

H positive about the industry’s long-term 
prospects. ‘The world class quality of 
Mozambique’s resources is undeniable,’ 
says Dausse. ‘The importance of Moatize 
to the country and the wider Tete region 
will see it operate for years to come, cre-
ating significant demand for reliable, af-
fordable machinery products, and service 
providers who can offer comprehensive 
after-sales support. Our focus is to keep 
our clients’ utilisation rates as high as 
possible so that they can focus on their 
core business.’ 

Hyundai Construction Equipment offers 
more than 100 excavator models, ranging 
from one tonne to 120 tonnes, with multi-
ple specialist attachments. Their versatile, 
robust wheel loaders can be tailored to 
handle different materials. Equator Equi-
pamentos provides full aftersales service 

and support for the entire Hyundai range. 
Genuine spare parts are quickly available 
from the EE warehouse in Matola and 
bases across Mozambique.

Equator Equipamentos is part of the META 
Group of companies, who operate con-
struction equipment and machinery deal-
erships across East and Southern Africa. 
META Group Chairman Andrew Fimister 
emphasises the importance of a wide 
range of products for tailoring solutions to 
the individual needs of each client. ‘Our 
relationship with HELI, China’s leading 
brand of forklift and handling equipment 
will be of huge value to our clients. Their 
wide range of ICE LPG and electric fork-
lifts, as well as reach stackers and empty 
container handlers, makes them an excel-
lent product for the Mozambican market 
that is both reliable and affordable.’ 

Equator Equipamentos continues its 
expansion in the Mozambican market
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Feature

Mozambique holds the key to Southern Africa’s 
clean energy transition By FHEDZI MODAU*

     ith its massive gas reserves 
     and billions of dollars of 
     investment flowing in to mon-
etize them, Mozambique has a unique op-
portunity to deploy a flexible power strat-
egy that will bring major benefits across 
both its domestic and regional electricity 
markets. 

Countries across Southern Africa have 
established ambitious targets to increase 
access to affordable, reliable, and sus-
tainable energy by 2030. Renewables, 
especially solar photovoltaic (PV), are 
expected to account for three quarters of 
the increase (IEA – Africa Energy Outlook 
2019). 

However, the intermittent nature of renew-
ables places great strain upon existing 
power grids. Both national and regional 
grids will require significant flexible pow-
er generation to counter-balance renew-
ables and ensure reliable power supply 
to drive economic growth in the region. 
Mozambique is strategically positioned to 
provide it. 

Today, Mozambique has one of the low-
est electrification rates in the world. The 
development of its immense offshore nat-
ural gas reserves will not only enable the 
country to meet its 2030 goal of provid-

W ing universal electricity access, it will also 
provide an important energy resource to 
export across the Southern Africa Power 
Pool (SAPP), positioning the country as a 
regional powerhouse. 

The SAPP was founded in 1995 to pro-
vide a forum for the development of a 
world class, robust, safe, efficient, and re-
liable interconnected electrical system in 
the Southern African region. Today SAPP 
relies mostly on conventional power gen-
eration, with South Africa providing three 
quarters of installed capacity primarily 
from coal fired power plants. In the future, 
the Southern Africa region is expected 
to see the integration of large amounts 
of renewables to the power grid. South 
Africa’s latest Integrated Resource Plan 
2019 (IRP 2019) sees a shift away from 
coal with planned decommissioning of 
aging power plants to be replaced by at 
least 6,000 MW of new solar PV capaci-
ty and 14,400 MW of new wind power to 
be commissioned by 2030. Strengthening 
the resilience of the existing transmis-
sion network whilst integrating the huge 
growth in renewable energies, will be 
some of the challenges for the SAPP in 
the coming years.     

Intermittent renewables, namely wind 
and solar, present challenges to system 

operators because they disrupt the con-
ventional methods for planning the dai-
ly operation of an electric grid. Gusts of 
wind or momentary cloud cover can pro-
duce huge power variations in a matter of 
minutes which existing grids are unable to 
cope with. To maintain a balanced system 
and prevent power outages, grids need to 
respond to supply and demand fluctua-
tions in seconds or minutes, not hours. 
Flexible sources of electricity must be 
available to adjust output at the same rate 
that wind or solar output fluctuates. 

Power generation unit start-up time is a 
significant metric for flexibility, although 
comparison of different technologies 
and designs can be complicated by the 
way start-up time is measured. In gener-
al, conventional baseload power plants 
can take several hours to start-up and 
reach full operational capacity. With an 
increased penetration of renewable en-
ergies, baseload power plants based on 
technologies like coal for example, can no 
longer operate at full capacity 24/7, which 
means they generate lower revenues, 
lower margins and higher maintenance 
costs.
Combustion engine power plants on the 
other hand, are comprised of multiple 
generating units, which can be fired-up 
instantaneously without sacrificing effi-
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ciency. They offer a large range in power 
supply availability and their ability to ramp 
up or down in a matter of seconds makes 
them the perfect ally for the stable oper-
ation of power systems with a high pene-
tration of renewable energy technologies.

The use of modular combustion en-
gines to balance the intermittence of re-
newables allows for conventional pow-
er plants to provide a stable baseload. 
When considering a full fleet of assets, 
these flexible power plants can not only 
unlock the full potential of renewable en-
ergy assets, but they also offer the lowest 
levelized cost of energy (LCoE) as well as 
reduction in CO2 emissions.  

Last but not least, gas engine pow-
er plants consume far less water than 
similarly sized generation technologies, 
namely, gas turbines, coal, or nuclear 
plants. In a country like Mozambique, 
which has suffered from both cyclones 
and droughts, and in the context of global 
warming, water consumption is clearly a 
parameter that cannot be ignored when 
assessing new thermal power generation.    
Mozambique has huge power generation 
potential from untapped wind and so-
lar resources. However, unlike its neigh-
bours, the current Integrated Master Plan 
(published in February 2018) targets just 

10 percent of renewable energy by 2030 
and beyond. These renewable energy 
ambitions are too modest. This could 
be a missed opportunity for the country, 
considering that renewables are set to 
provide the cheapest form of electricity. 
With the support of flexible power gener-
ation, Mozambique could maximize its re-
newable energy potential by integrating a 
significantly higher share of low-cost wind 
and solar power plants, and vastly im-
prove system reliability at the same time.

Mozambique has already taken steps in 
the right direction. Located close to the 
border with South Africa, the 175MW 
Central Termica de Ressano Garcia 
(CTRG) gas engine power plant continues 
to supply the country with highly reliable, 
flexible and competitively priced ener-
gy since 2014. Nonetheless, additional 
flexibility, in the form of gas engine pow-
er generation capacity, will be needed 
to complement the expansion of cheap 
renewables and accelerate the country’s 
economic and industrial development. 
It would also provide Mozambique with 
a unique competitive advantage, gen-
erating important revenues by exporting 
much sought-after gas-powered flexible 
electricity to the SAPP.  

The government recognizes the amazing 
opportunity that gas offers to transform 

Mozambique’s economy and position 
the country as a regional energy hub. It 
will only happen with well-informed, well 
thought-out energy strategy. And the de-
cisions taken today to build the right en-
ergy mix will have significant impact on 
the transition to cleaner energy not just 
for the country, but for Southern Africa as 
a whole.

*Fhedzi Modau is a Business Developer 
for Wärtsilä Energy Business focusing on 
South and East Africa. He completed his 
Master of Business Administration (MBA) 
with the University of Pretoria (UP) – Gor-
don Institute of Business Science (GIBS) 
and Bachelor of Science (B.Sc.) in Elec-
trical Engineering with the University of 
Kwa-Zulu Natal (UKZN).
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heart of machine reliability 
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WearCheck, Africa's leading condition
monitoring company, is dedicated to saving
money for you, our customers. We analyse 
data from condition monitoring and
fluid analysis to schedule maintenance and
avoid unexpected machine failure.
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RELEVANCE OF INTEGRATED 
WEIGHING SOFTWARE

Achieving economic success under conditions of 
investment complexity, combined with volatility and 
multiple other challenges, requires a commitment to 
absolute operational control. 

We at Sasco believe in the importance of operational 
controls, and as the market leader in weighing, our passion 
is developing weighing solutions which deliver complete 
control. 

In the context of the African continent, where there 
are currently over 1100 mining projects in 53 countries 
covering 125 types of minerals, our passion has 
great relevance, because most mines determine their 
commercial outputs based on weight.

Mines use an array of weighing equipment both above and 
below ground including rail-in-motion systems, hoppers, 
belt scales, rail weighbridges and road weighbridges. All 
of which Sasco supplies and supports and all of which we 
ensure are reliable and highly accurate. 

This array of weighing equipment does not in itself deliver 
operational control. Operational control is only secured if, 
firstly a sufficient degree of automation is also introduced 
to avoid corrupt activities arising during the weighing 

process and secondly if all the data associated with 
the weighing process is seamlessly available to decision 
makers real time.

Together with our passion for weighing systems that 
deliver control, we also believe in delivering cost-effective 
solutions that work. In the context of “weighing automation” 
and “weighing data” this means standardization through a 
building block approach to weighing software solutions.

In a nutshell, Sasco has through our experience in 
developing bespoke weighing solutions, realized that most 
weighing automation and weighing data requirements in 
the mining sector are very similar across customers. 

The optimal solution is, therefore, one which is built on
a proven standard platform, and which has the inbuilt 
functionality to provide an array of additional 
automation and data integration features to be “turned on” 
simply through upgrading User Licenses. 

This solution is Sasco ProWeigh+, and we invite you to share 
your automation control and data integration enquiries 
with us. 

• Africa has the largest mineral industry in the world which is dominated by business  leaders, pioneers 
in investing and developing businesses in the fastest growing continent on the globe but also the most 
volatile and most challenging. 

SMART SUPPORT

0861 422 134 

OR +27 83 680 0722

E-mail: info@sascoafrica.com
Web: www.sascoafrica.com
24 hours, 7 Days a week

GROUP SUPPORT H/O

2 Blackburn Street

Apex Industrial | Benoni

SASCO AFRICA  is the industry leader in 
weighing solutions; Weighbridge and Software. Accurately Weighing Africa

In Motion Rail Weighing

Number Plate Recognition Camera

Software Integration:

• ERP

• Business Intelligence

• Reporting

Heavy Duty Weighbridge

Fingerprint, Smart Card, Barcode Identification

Message Display

SASCO is a dynamic weighing solutions focused company which procures and supports a leading range of 
global sourced industrial weighing technologies. Sasco has the highest metrological ranking of any South African 
company, and as a result of our experience gained through 100 years of operation, we are uniquely positioned to 
specify and supply optimal weighing equipment, automation and weighing information data solutions to Southern 
Africa’s leading industrial companies. Sasco reputation has been built on innovation and choice underpinned by 
professionalism, modernity and experience.
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